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Internal Assessment 

BBA 5rd Semester (Marketing)
Sales and Distribution Management



1.) How interest has emerged as a medium for order processing and warehousing in Physical Distribution System?
2.) Compare and contrast AIDAS theory with Buying Formula Theory. Also discuss the merits and limitations of these theories.
3.) Discuss the methods used by Sales Organization for motivating and compensating their Sales Force.
4.) Write short notes on
1. Territory Design and Setting Quotas
2. Sales Budgeting
3. Evaluation and control of Sales Force
5.)  Define Personal Selling and explain its objectives. Discuss the process of Personal Selling with examples.
